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Proposed Property Acquisition: 

Francisco Street Reservoir 
Francisco Park Working Group 

www.franciscoreservoir.org  
 
•  Potential concept plan 
•  Funding commitment 

http://www.franciscoreservoir.org/


Acquisition Policy Analysis 
ROSE High Needs Map 
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Funding for Acquisition 

• Open Space Acquisition Fund 
 
Funding for Development 

• Francisco Park Project, a collaboration of local community groups, 
has pledged to fund development of the park in two phases.  

 
Funding for Maintenance 

• Francisco Park Project has pledged to create an endowment for the 
long-term maintenance of the park.  
 

Community-committed Funding to date 
• $9 million has already been pledged towards this effort with a goal of $11 

million for initial park development and maintenance and $25 million for 
phase 2. 
 

Acquisition Policy Analysis 
Identified Funding Sources 



Passive Recreation 
   

• Picnicking 
• Seating 
• Enjoying  the vistas 

 
Active Recreation 
  

• Children play area 
• Walking 
• Bicycling 
• Sports courts 
• Dog play area 

 

Acquisition Policy Analysis 
Variety of Recreational and Open Space Uses 



• Purchase price is $9,900,000 

• To be paid over 12 years with interest accruing at 
the Controller’s Pooled Interest Rate 

• Conditional Jurisdictional Transfer with the SFPUC, 
governed by an MOU 

Francisco Reservoir 
Purchase Price and Payment Plan 
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Francisco Reservoir 
Purchase Price and Payment Plan 



Questions & Comments 
PROSAC Meeting 5/6/14 

• RPD should prioritize High Needs Areas first for 
acquisition of new open space. 

• RPD should seek to leverage funds for acquisitions, 
not just development and maintenance. 

• Clearly identify potential funding sources. 
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